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to the Department’s Contract Manager within 
the State’s fiscal quarters close on 
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and the Department’s contract manager

without prompting or notification from the Department’s Contract 
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Workers’ Compensation Insurance

 

Department’s designated Contract Manager shall reduce State’s decision as to 
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from the public agency’s custodian of public records, in a format that is 

e Contractor’s 
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Department of Homeland Security’s (DHS) E

(MOU) to the Department’s Contract Manager within five (5) days of Contract 

Department’s obligation to terminate the Contract if it has a good faith belief that 

 

last six (6) years from the date of the court’s determination for the crimes listed 
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EXHIBIT C  
SCHEDULE OF POINTS AND FEES 

 
 

1.
(percentage) of their quarterly standard sales volume. The formula for calculating the Standard 
Volume Incentive is: 
 
Quarterly Total Volume x basis points = Quarterly Standard Volume Incentive. 
 
Basis Points Offered:   __170 basis points (1.70%)___________ 

 
2.

(percentage) of their Quarterly Total Volume base
formula for calculating the Prompt Payment Incentive is: 
 
Quarterly Total Volume x Basis Points for Entity average file turn days = Quarterly Prompt 
Payment Incentive. 
 
Note: The payment terms for the Master Agreement is forty-five (45) days. 
 
 
Basis Points Offered: 

Avg File 
Turn Days 

Basis 
Point 

 Avg File Turn Days Basis 
Point 

 Avg File Turn 
Days 

Basis 
Point 

1 20  21 7.375  41 1.25 
2 19  22 7  42 1 
3 18  23 6.625  43 0.75 
4 17  24 6.25  44 0.5 
5 16  25 5.875  45 0.25 
6 15  26 5.5  46 0 
7 14  27 5.125  47 0 
8 13.5  28 4.75  48 0 
9 13  29 4.375  49 0 
10 12.5  30 4  50 0 
11 12  31 3.75  51 0 
12 11.5  32 3.5  52 0 
13 11  33 3.25  53 0 
14 10.5  34 3  54 0 
15 10  35 2.75  55 0 
16 9.5  36 2.5  56 0 
17 9  37 2.25  57 0 
18 8.5  38 2  58 0 
19 8.125  39 1.75  59 0 
20 7.75  40 1.5  60 0 

 
 



3.  Annual Volume Incentive
an incentive based on the total National Annual Volume (total annual sales for all Participating 
States/Participating Entities). The formula for calculating the National Annual Sales Volume 
Incentive is: 
 
National Annual Volume (for all Fleet products) x basis points = National Annual Sales Volume 
Incentive. 
 
Basis Points Offered: 

Total Annual Spend Basis Points 
10 
15 
20 
25 

$400,000,001+ 30 
 
 
FEES 
Below is a list of fees allowed under this Master Agreement. If choosing to charge these fees throughout 
the agreement, indicate the amount and/or rates here. 
 

Fee Type Fee Amount 
Foreign Transaction Fee 1.5% of the total 

transaction value 
Overnight Delivery Fee $15.00 per occurrence 

 














































































































